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PRESENTAT ION
Operator
Goodmorning. My name is Sarah and I will be your conference operator today and would like to welcome everyone to the second
quarter SLB earnings call. (Operator Instructions) As a reminder, this call is being recorded. I will now turn the call over to James
R. McDonald, Senior Vice President of Investor Relations and Industry Affairs. Please go ahead.

James McDonald - SLB NV - Senior Vice President of Investor Relations and Industry Affairs
Thank you, Sarah. Good morning, and welcome to the SLB second quarter 2026 earnings conference Call. Today's call is being
hosted from London following our Boardmeeting held earlier this week. Joining us on the call are Olivier Le Peuch, Chief Executive
Officer; and Stephane Biguet, Chief Financial Officer.

Before we begin, I would like to remind all participants that some of the statements we will be making today are forward-looking.
Thesematters involve risksanduncertainties thatcouldcauseour results todiffermaterially fromthoseprojected in thesestatements.
Formore information, please refer to our latest 10-K filing and other SEC filings, which can be found on ourwebsite. Our comments
today also include non-GAAP financial measures, additional details, and reconciliations to the most directly comparable GAAP
financial measures can be found in our second-quarter earnings press release, which is on our website.

With that, I will turn the call over to Olivier.

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
Thank you, James. Good morning, ladies and gentlemen. Thank you for joining us. Today, we'll begin with our second-quarter
performance. Then I will discuss the evolving macro environment and strategic growth areas for SLB. And finally, I will close by
sharing our outlook for the third quarter and howwe will exit the year.
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Stephane will then provide additional details on our financial results. And after that, we'll open the line for your questions.

Let's begin. Thiswas a solid quarter for SLB,markedbybroad-based international growth and rebound inNorthAmerica. Excluding
the Middle East, revenue increased sequentially across all divisions. was supported by higher offshore activity in Latin America,
including Brazil, Guyana and Mexico; in Europe & Africa, across Scandinavia and Nigeria; and in Asia including China, Indonesia,
India, and Australia.

Additionally, we saw a rebound in US Land, with higher sales of production chemicals, artificial lifts and valves, driven by strong
demand for production and recovery solutions. In theMiddle East, we continued to navigate the conflict during the secondquarter,
whilemaintainingour focusonprotectingourpeople and facilities across the region. Activity resumed in several countries, although
operations in Iraq remain constrained by security challenges.

While uncertainty persists, we continue to work closely for our customers to gradually restore activity. That said, returning to full
activity will take time, and the pace of recovery will vary by country, customer and operating environment.

Turning to thedivisions, Iwasverypleasedwith thecontinuedmomentum inProductionSystemsandDigital. InProductionSystems,
growthwas supported by higher demand in artificial lift, valves, surface Production Systems, and production chemicals, as well as
stronger subsea activity, particularly in North America and Latin America.

This reflects clear and durable customer priorities, improving production, enhancing recovery, and extending the life of existing
assets, which are fully aligned with our increased focus in the core toward production and recovery.

Production Systems adjusted EBITDAmargins returned to above 20%, supported by strong execution. ChampionX also continued
to provide acceptive margins to Production Systems, despite facing cost inflation in chemicals. Notably, ChampionX delivered
sequential margin expansion for the third consecutive quarter.

Digital also delivered very strong results, supported by a favorable businessmix. This includedhigher exploration data licenses and
transfer fees in Brazil and Indonesia, which had Digital adjusted EBITDA margins to reach approximately 35% for the quarter.
Additionally, annual recurring revenue increased by 15% year-over-year.

As we shared during our Digital Investor Day last month, the future of our industry is digital. And we are confident that the key
growth drivers highlighted at the event, Digital Operations and AI will continue to build strongmomentumacross the industry. You
can see several examples of recent customer contracts and deployments in the quarterly highlights included in today’s earnings
press release.

Meanwhile, revenue inWell Construction andReservoir Performance declined slightly as a result of activity disruption in theMiddle
East. However, the impact was largely offset by stronger activity in North America and across other international markets.

Data Center Solutions also continued its strong growth trajectory, with revenue increasing 33% sequentially and 80% year on year.
Growth was supported by the addition of new hyperscaler customers and a broader scope of offerings as we evolve beyond
manufacturing into data center design, integration as exemplified by the recent announcement with [Meta].

All in all, this was a strong quarter against a difficult backdrop, with solid financial results and steady progress in our strategy
execution.

I want to thank the entire SLB team for delivering these results in a very dynamic market. I continue to be impressed by your
performance, your innovation and your commitment to our customers.
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Now, letme turn to themacro environment,which continues to evolve following thedisruption in theMiddle East. There are several
structural drivers of upstream investment that have been heightened by the conflict in the Middle East.

This includes the replenishment of commercial inventories and strategic reserves that have been depleted during the conflict,
increased efforts to diversify supply, and the development of domestic resources to strengthen long-term energy security.

These priorities support a favorable investment backdrop across both short- and long-cycle markets, and they are bringing a
renewed focus on exploration to unlock new reserves and an increasing production and recovery from existing assets.

In this context, we expect a range-bound commodity environment that is constructive for upstream investment. Indeed, inventory
replenishment and the need to rebuild spare capacity should provide support at the lower end of the range. And at the same time,
higher price will encourage the development of new supply while unlocking new opportunities for our business.

Letme now turn to regional activity dynamics. Themarket is starting to exhibit the characteristics of an upcycle. International and
deepwater activity is growing, supported by the fundamentals I've just discussed.

Notably, according to third-party reports, final investmentdecisions for long-cycleprojectsareexpected to increasebyapproximately
30% year-on-year in 2026. This will support higher exploration spending and upstream CapEx growth across the product markets
during the second-half of 2026, led by Africa. And we expect a more meaningful impact in 2027, with growth extending to Latin
America, the Mediterranean and Asia.

Meanwhile, North American landwill remain tied to short-cyclemarket dynamics, including commodity prices, inventory level, and
thepaceof restocking.Ourposition inNorthAmericahasbeenstrengthenedbyChampionXandby the increasingneed for technology
innovation in production and recovery.

In theMiddle East, we see the impact as largely transitory. Restoring production to prior levelswill require higher services intensity,
particularly in well intervention, along with increased equipment demand, infrastructure repairs and realigned shipping logistics.

Based on this condition, and our exposure to international deepwater and exploration, production and recovery, and Digital, our
outlook for our business into 2027 is compelling.

Against this backdrop, SLB's strategy remains closely aligned with our customers' highest investment priorities. In the core, this
includes restoring production capacity, developing advantaged resources, including deepwater, and improving capital efficiency.

Beyond the core, Digital remains both a key enabler of performance and a powerful growth platform for SLB. Data and AI will
increasingly toucheverypartof theupstream lifecycle. Advantage is thatDigital is grounded indeepdomainexpertiseandconnected
to real-field operations.

We are embedding intelligence to the workflows that matter most, from subsurface interpretation and well delivery to production
optimization and autonomous operations. Finally, we're accelerating our Data Center Solutions strategy around three priorities,
diversifying our customer base, expanding internationally, and increasing the scale and scope of our offerings.

This quarter, we delivered on our strategic pathways, adding new hyperscaler customers to our portfolio, diversifying our end
markets across Canada and Asia, and expanding our capabilities to include design, engineering, and system integration.

At the same time, we continue to leverage our off-site fabrication capabilities to scale up in response to accelerating demand and
tocompressdelivery time forourcustomers.Ourdifferentiatedcapabilitieshaveresulted inourbackloggrowingaheadofexpectations
with new contract awards, strong customer engagement and international expansion.
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This momentum gives us the confidence that we'll finish this year strong as we had previously guided, and we now foresee that
Data Center Solutions will exit 2027 at an annualized revenue run rate exceeding $2 billion.

But this is just the start. Our ambition is to become an industrial technology partner to the data center industry, and our expanding
role in design and integration provides us a platform to have adjacent capabilities, including decarbonized power and cooling
solutions. These are natural extension of our domain expertise in process engineering and complex energy systems, and given the
pace of market development, we can accelerate this strategy for our partnerships and acquisitions.

Examplesof this includeour recent alliancewithLibertyEnergy thatwill combineSLB's,modular infrastructure solution, andglobal
market reach with Liberty's behind-the-meter power generation systems, in addition to our pilot with Ormat for next generation
geothermal power development, to support future Data Center demand. These are exciting steps toward becoming a critical
infrastructure partner for the AI economy.

Together, this strategic investmentoffers abroaderandmore resilient growthprofile for the future, anchored in thecore, accelerated
by Digital, and expanded through Data Center Solutions.

Let me now turn to our outlook for the third quarter, followed by our preliminary view of the fourth quarter. Turning to our third
quarter outlook. Our base case assumes a gradual recovery inMiddle East activity, consistent with the pacewe observe toward the
end of the second quarter as we continue to remobilize operations across the countries affected by the conflict.

Basedon this trajectory,we expect global sequential revenue growthbetween 3%and4%,with adjusted EBITDAmargin expansion
of approximately 75 basis points. At the division level, we anticipate revenues of the core divisions to increase sequentially in the
low to mid-single-digits, while Digital revenue is expected to grow in the low-single-digits.

The heightened tensions recently observed in the Middle East have not had amaterial impact on our current activity. However, we
have developed a downside scenario to help model the potential impacts of the ongoing geopolitical volatility.

In the event of a significant re-escalation that disrupts ongoing remobilization efforts and results in flat sequential Middle East
revenue, we estimate third-quarter revenue will be approximately $150 million lower than our base case assumption. This will
translate intoanadjustedEBITDAheadwindofapproximately$75million.The impactof thesedownsidescenariowill beconcentrated
primarily in the Well Construction and Reservoir Performance divisions.

Looking ahead to the fourth quarter, our preliminary outlook assumes that Middle East activity reaches between $2.1 billion and
$2.2 billion, or approximately 95% of the revenue achieved in the fourth quarter of 2025. Based on this assumption and supported
by deepwatermomentum in a typical year-endDigital andproduct sales, we'll expect fourth quarter revenue to surpass $10 billion,
representing approximately 5% growth year-over-year.

We also expect adjusted EBITDA margin to be approximately 24% in line with the fourth quarter of last year. While this outlook
remains dependent on certain conditions, primarily related to the Middle East conflict, we view it as an encouraging indicator of
the underlying strength of the business and believe it will position us well to deliver solid growth in 2027.

I will now turn the call over to Stephane to discuss our financial results in more detail.

Stephane Biguet - SLB NV - Chief Financial Officer, Executive Vice President
Thank you, Olivier, and good morning, ladies and gentlemen. Second quarter earnings per share, excluding charges and credits,
was $0.55. This represents an increase of $0.03 sequentially and a decrease of $0.19 when compared to the second quarter of last
year. During the quarter, we recorded $0.03 of merger and integration charges, primarily related to the ChampionX transaction.
Overall, our second quarter revenue of $9 billion increased 3% sequentially despite severe disruptions in the Middle East.
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Strong performance in Latin America, Europe and Africa, US land and Asia more than offset the decline in the Middle East, where
revenue fell 13% sequentially to $1.66 billion. Despite the headwinds from the Middle East, our pretax segment operating margin
increased 49 basis points sequentially and our adjusted EBITDAmargin increased 83 basis points sequentially.

As it relates specifically to the Middle East while the revenue shortfall was close to our expectations, we took some temporary cost
actions to alleviate the detrimental effect on our earnings.

As a result, the sequential impact on our earnings per share was slightly below the low end of the $0.06 to $0.08 range that we
originally indicated for the second quarter.

Let me now go through the second quarter results for each division. Second quarter Digital revenue of $697 million increased 9%
sequentially driven by higher Digital exploration revenue and higher sales in platforms and applications.

Digital pretax operating margin of 27.8% expanded 683 basis points, while adjusted EBITDA margin of 34.7% increased 860 basis
points. These increases were due to higher sales of exploration data licenses and transfer fees as well as improved profitability in
Digital operations and platforms and applications.

Reservoir Performance revenue of $1.6 billion declined 2% sequentially, while pretax operating margin of 14.9% decreased 121
basis points. These decreases were primarily due to operational disruptions related to the Middle East conflict.

Well Construction revenue of $2.7 billion decreased 2% sequentially primarily as a result of the disruptions in the Middle East,
partially offset by higher drilling activity in Latin America. Pretax operating margin of 15.2% and was essentially flat sequentially,
as lower profitability in the Middle East was offset by improved profitability in North America and Latin America.

Finally, Production Systems revenue of $3.8 billion increased 7% sequentially, driven by higher revenue from OneSubsea as well
as increased sales of artificial lift, valves, surface Production Systems and completions.

ProductionSystemspretaxoperatingmargin increased138basispoints to15.5%primarilydue to improvedprofitability inOneSubsea
and artificial lift. Margin also benefited from the accretive contribution of ChampionX's production chemicals and artificial lift
businesses.

Nowturning toour liquidity.Weended thequarterwithnetdebtof $8.7billion.Wegenerated$1.4billionof cash flow fromoperations
and free cash flow of $716million during the quarter. This represents a $739million increase in free cash flow compared to the last
quarter, which is largely due to seasonal improvements inworking capital, including the absence of the annual employee incentive
payouts in the first quarter.

Consistent with our historical trends, we expect our free cash flow in the second half of the year to bematerially higher than in the
first half on improved earnings, higher customer collections and lower inventories. Capital investments, inclusive of CapEx and
investments in APS projects and exploration data were $643 million in the second quarter.

For the full year, we still expect capital investments to be approximately $2.5 billion. During the quarter, we repurchased $648
million of our stock and still expect to repurchase a minimum of $2.4 billion for the full year, in line with 2025. Lastly, we are still
targeting to return more than $4 billion to our shareholders in 2026 through a combination of dividends and stock buybacks.

I will now turn the conference call back to Olivier.

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
Thank you, Stephane. I believe we are now ready for the question-and-answer session.
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Thank you.

QUEST IONS AND ANSWERS
Operator
(Operator Instructions)

Scott Gruber, Citigroup.

Scott Gruber - Citigroup Inc - Analyst
Yes, good afternoon on your end, Olivier and Stephane.

Stephane Biguet - SLB NV - Chief Financial Officer, Executive Vice President
Yes, goodmorning.

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
Goodmorning, Scott.

Scott Gruber - Citigroup Inc - Analyst
Thank you. We appreciate the guidance on 3Q and 4Q given the moving pieces. You mentioned the Middle East getting back to, I
think it was $2.1 billion to $2.2 billion in 4Q, 95% of last year. Howmuch of a step up is that from 3Q? And how do you see the other
geomarkets stepping up in 4Q, if you can unpack that, that move to $10 billion.

And as we start to think about 2027 is that $10 billion a good run rate to think about the potential for your top line in '27 so call it
something close to a $40 billion top line run rate next year. Is that reasonable?

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
I will not comment at this point on '27, but I can comment on Q4 andwhat it means for the setting and accompanying outlook that
we see. First, to comment very broadly on the Q3 sequence and the Q4 sequence, obviously, Q4 step-up from the third quarter will
be characterized by a combination of factors, the first being the further Middle East recovery that will indeed, we believe, step up
and the assumption it will reach up to 95% of last year Q4.

The second factor will be the usual year-end sales into Digital and Production Systems and finally, data centers. But underlying all
of this, as we would expect the growth sequentially both in North America and international at that stage are the fundamentals of
themarket that I believe give us a business outlook that is very compelling. That combines not only the rebound in theMiddle East
that will continue but also the setting up of the offshore deepwater environment that will add to it and the strengths we have
developed into production and recovery to come into benefits in short cycle.

7
LSEG STREETEVENTS | www.lseg.com | Contact Us
©2026 LSEG. All rights reserved. Republication or redistribution of LSEG content, including by framing or similar means, is prohibited without the
prior written consent of LSEG. 'LSEG' and the LSEG logo are registered trademarks of LSEG and its affiliated companies.

JULY 24, 2026 / 1:30PM, SLB.N - Q2 2026 SLB NV Earnings Call

https://www.lseg.com/
https://www.lseg.com/en/contact-us


So it will be a long- and short-cycle exposure, long cycle to deepwater, short cycle to production and recovery and the kick of the
Middle East recovery developing at scale in the fourth quarter and continuing throughout '27. So indeed, it is highly compelling
adding to the secular trends of Digital and to the significant strength and scale thatwe are foreseeing in data centers going forward.

Stephane Biguet - SLB NV - Chief Financial Officer, Executive Vice President
And Scott, to clarify your specific question on the Middle East just to put the numbers back together. So first, Q2 actual revenue in
the Middle East was $1.66 billion. And we have assumed in our base case scenario where the global revenue grows between 3%
and 4% sequentially, but the Middle East will recover gradually in the third quarter. If it doesn't, if current escalation ceases the
ongoing mobilization, but Middle East revenue would be $150 million lower than in our base case, then it would bring it back to
more or less the level of Q2. So that gives you the range where it could end up in the third quarter.

Scott Gruber - Citigroup Inc - Analyst
Well, I appreciate that color. And thenmy follow-up is on exploration. You’re witnessing a nice pickup currently in your data library
sales. And I would assume kind of across wireline, et cetera. How are you thinking about the durability of the exploration cycle?

Is this just a reaction to the higher crude prices?

Do you thinkwe'll see amultiyear improvement in exploration activity, given the need for the industry to locate new reserves, shale
production growth slows and in order to improve the diversity of supply given the Middle East conflict, just your thoughts on the
durability of the exploration cycle would be great.

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
Yes. I think indeed, the fundamental forces are favorable and constructive for the global exploration. And it's driven by energy
security, by the resource -- exporting resource, natural resource, and the need for certain, if not the majority, of the customers to
replace the reserves and to bring and build the long-term portfolio that includes deepwater, highly valuable resources. So we see
that exploration cycle and appraisal is developing nicely.

And I think we see this not being a trend of one quarter, a long-term trend that will support reserve replacement across different
basins, both in frontier, in infrastructure-ledexploration, deepwater, but also in some landoperations to further secure [incremental]
(corrected by company after the call) development in some regions. So we see this as an underlying strength, and we have the
portfolio to match it.

Wehave theReservoir Performancewirelineportfoliowithuniquedifferentiated technology that arebeingusedon thevastmajority
of the high-value wells -- exploration wells that happen. We have the Digital offering, both in our platforms and applications, but
also obviously, into our exploration data as it was highlighted this quarter. And we are introducing new technology in Well
Construction, including AlphaSight, which is the latest generation of our geosteering tool that provides the best performing tool to
place exploration wells in the spot for maximum success. So we believe we are very well placed to benefit from this global trend.

Scott Gruber - Citigroup Inc - Analyst
Great. I appreciate the color. Thank you.
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Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
Thank you.

Operator
James West, Melius Research.

James West - Melius Research LLC - Analyst
Thanks. Hi, Olivier, Stephane.

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
Hey, goodmorning, guys.

James West - Melius Research LLC - Analyst
So -- no problem. So Olivier, I wanted to just hone in on the Middle East situation. Obviously, people want to get back to work. We
want to see a recovery post conflict. You've probably been in the region recently, and I'm sure you're in touch with everybody in
the region.

What's kind of the level of urgency to get things flowing again, get back to work, get drilling activity and production activity going.
And I know you've talked about 95% of fourth quarter of last year levels. But what do you think we look like kind of after we get
back to activity?

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
So clearly, we see that the engagement level and frequency of engagement with our customers in recent weeks and days actually
is increasing and to secure mobilization resources to plan and to tailor solutions to the recovery of the wells that have been shut
or to plan for accelerating the deployment of resources to do the infill drilling, to catch up and expand the capacity. And I think it
varies from country to country.

Some like Iraq are more concerned and are constrained by security, but we have seen activity restored and strengthening in UAE,
in Qatar, to a lesser extent in Saudi. And I think these are the signs that I think activity is being built gradually. We have not seen a
material impact in the recent complete re-escalation as we have seen in the last 12 days and customers are eager to restore
production. And hence, they are looking for solutions for well intervention. They are looking for solutions that can assure that the
shut-in wells can be restored and the solutions, be it the production and recovery solution or be it the intervention solution, can
be deployed at scale in the coming weeks and coming months.

So yes, activity engagement is happening. And I think we are getting the strong signal that aside from reescalation and worsening
of the conflict as it stands today, we see a gradual recovery unfolding in the third quarter.
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James West - Melius Research LLC - Analyst
Okay. Great. And thenmaybe to hone in a little bit more on the exact nature of the work you think you'll see initially? I'm assuming
it's going to be a lot of production-related work. Is that a fair assumption that it will be a lot of interventions and a lot of the
ChampionX business getting active first before we see kind of new well drilling.

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
I think I see threefold, three vectors of activity. One, we lead the combination of production and recovery that includes well
intervention in ChampionX capability that includes coiled tubing intervention to restore or to kick wells back into production. I see
also Digital being -- considered being a new catalyst, this crisis being an occasion catalyst for accelerating Digital deployments to
unlock the potential of existing wells and to ensure our best performing -- best performance, and we are being involved in several
contracts in the region to make it happen.

And finally, for the company and the region of the country that can mobilize rigs for infill drilling and expansion of capacity going
beyond the intervention, beyond restoringproductionandaccelerating capacity to respond to the lost supply in the last fewmonths.

James West - Melius Research LLC - Analyst
Great. Thanks, Olivier.

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
Thank you, James.

Operator
David Anderson, Barclays.

David Anderson - JPMorgan Chase & Co - Analyst
Hi, goodmorning, gentlemen. So an improving offshore business is clearly an underlying theme for you this quarter. FIDs this year
have already surpassed full-year '25; deepwater rig count is higher as well. I would think you'd have better visibility here than just
about any other part of your business for '27? So kind of the question I'm just wondering is, should we at least see double-digit
growth in offshore next year for both the production side with OneSubsea and higher activity in Well Construction?

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
I think directionally, it's fair to say that the acceleration of FID,we see finally setting in place this year and the pipeline even growing
next year that will set the tone for indeed, a deepwater activity that will certainly go directionally well to next year. We have set an
ambition, as youknow, thatour subseabookingwill reach$9billionover twoyears, andhence, being visibly accretive toour current
revenue rate into '26 and '27.

So yes, globally and directionally, we expect visible growth, difficult to say at this point, depending on the whole mobilization and
timing of mobilization throughout the second half of this year and throughout next year and the exact timing of the FID that will
still dependent upon all parties and, including the host country, to find agreement and this will still push or pull some FID approval
here and there, but we see significant activity already starting in Africa, West Africa and East Africa in the coming months.
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We seeMediterranean to be a nice setup in 2027.We see East Asia following the FID and some contract award to be also very prolific
for gas development, and we continue to see Latin America from Brazil to Guyana and Suriname to be -- continue to go and to be
an engine of growth. And not forgetting themature basin of North Sea, Norwegian sector and Gulf of America that continue to look
for a capital-efficient solution, including boosting, as you have seen some announcements andwe continue to develop at pace, the
proven reserve and focus on infrastructure-led development.

So you combine all of this, you have a setting that is highly favorable. That was in the making and that to some extent, this crisis
created the catalyst to secure and accelerate going forward as energy security, exploiting resource, has become a priority and gas
development continue to be a driver as well.

David Anderson - JPMorgan Chase & Co - Analyst
I appreciate the color there. If I could make my second question, more of a macro question here. On the Middle East, you had
mentioned production is going to take longer to return. I think that's a little bit controversial. I think the broader market seems to
think that production comes right back very quickly within a couple of months.

Can you tell us why you think that's going to take a little bit longer? Is that certain countries that are a little bit different? Is it -- I
mean, I knowwe're talking about the intervention work and everything happening. If you could just provide a little bit -- a little bit
more detail on kind of what you're seeing in kind of the ground level and why you come to that conclusion?

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
Yes. We believe that it's -- it will not be prudent to assume that things will restore in weeks. And we believe that the condition that
have not met yet and partially around security in some countries, specifically Iraq and for production capacity in Kuwait will not
necessarily give, in short term, the capability to unlock and come back to the full production. Not only talking about the export
capacity from the straight or pipelines.

But -- so I think this will take time. Now well intervention and the capacity that many countries have to restore, yes, it will take
weeks and months. And yes, as we exit this year. Certain countries will already be well on their way to have restored full capacity,
if not being on our way to expand capacity beyond. And I think we know that, but it's a mix.

And I think here, I cannot do more than comment on the [gradient], the mix, from the ones that are untouched, like Oman, or the
ones that are severely damaged, such as Bahrain, Iraq, and Kuwait, and in betweenUAE and Saudi [Aramco], so you put all this into
a different phasing and depending on the mobilization of resource, you'll have a [gradient] (corrected by company after the call)
of recovery of production.

But yes, gradually, it will improve and gradually will be over weeks, months or quarters depending on the conditions at asset and
depending on how the resolution of the conflict will pan out to be. Always positive in our opinion and already gradually growing
going forward but it's very difficult to pinpoint a time where this will intersect the previous capacity or the previous production
total.

David Anderson - JPMorgan Chase & Co - Analyst
Appreciate your thoughts. Thank you.
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Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
Thank you.

Operator
Neil Mehta, Goldman Sachs

Neil Mehta - Goldman Sachs Group Inc - Analyst
Hey, good morning, Olivier and team. I really appreciate all the color you provided around data center -- data center opportunity
set and the path to $2 billion of exit rate revenue. I guess there are a couple of components around it, but for those of us who have
probably spent less come on these modular systems.

Can you just simplify what exactly is the product that you're providing here for every part of the data center andwith the value add
to customers. And then, can you just talk about how we should think about the economics of this? I would imagine it's a little bit
lower EBITDAmargin, but higher free cash flow conversion. So just thinking about the economics and then helping us simplifywhat
the product offering is.

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
Yes. So I think to take a bit simple and to explain how did we develop the right-of-play into this market. I think you have to run the
tape for two or three years. And I think we have realized that we could deliver highly -- high-quality, high reliability, modular
construction equipment off-site to package thismodular equipment destined towards the server hall of the data centers, destined
towards the cooling equipment of the data centers and then package this in -- withmodular construction so that they are delivered
from an off-site large-scale manufacturing site to the diversity of the data center site in any state or ultimately in any country.

So it brings -- the benefit brings to the hyperscaler, it brings a reliable, scalable and value assurance of delivering at a shorter lead
time, flexibly acrossdifferentdata centers.Wehavedelivered, aswenoted, in theoneannouncementwedid lastweek, 1.3 gigawatts
of various equipment capacity acrossmore than 20 or 30 different data centers fromone single site ofmanufacturing at large scale
and that's the beauty of it.

So the value proposition and economics from the hyperscaler is that it provides reliable delivery at the lower -- shorter lead time
and it can demonstrate scalability for any data center in any state. So it brings simplicity. It brings quality.

And I think that's what we’ve built on and both for the server hall infrastructure or cooling solutions and it's built on a capability
that we can transfer from our engineering processing and engineering capability, both the logistics, the manufacturing and the
engineering capability, and we are starting to add design capability to it, as you have seen from the NVIDIA announcement,
future-fitting of equipment, commissioning equipment as well, as you will see in the Meta announcement that we have made. So
all in all, a very interesting capability for the hyperscaler and something that they look for, and we are getting a lot of requests and
a lot of pull, actually.

Stephane Biguet - SLB NV - Chief Financial Officer, Executive Vice President
So now, Neil, on the financial profile of this business to your question. Yes, fromapuremargin standpoint, this business is currently
not accretive to SLBs overall margins, but of course, it's very accretive to top line growth and very accretive to earnings growth.
And as you alluded to, it is a capital-light business model that we have and the type of contract and contractual terms we have
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result into very strong free cash flow generation. We are quite happy to see the earnings growth and the free cash flow of this
business.

Neil Mehta - Goldman Sachs Group Inc - Analyst
And maybe you can unpack the new announcement here around the gigawatt data center in Canada with Meta, how many more
opportunities like that are there? And can you give us a sense of what are the constraints to scaling this business? I would imagine
the demand for prefab work is enormous. So what is the constraint? Is the facility size in Shreveport, for example, what's the
limitation?

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
I think we have been able to scale this beyond what we had planned originally by expanding, by improving, by optimizing, and by
starting to scale within the constraints of the compass we have set, but for the specific Canada setup that we are preparing with
Meta, we set up a sister center, if you like, sister campus, to what we have done in Shreveport -- we know how to start from scratch
easily. This is, relatively speaking, a low-capital intensity and we'll be ready to scale this because we have the lessons learned.

We have done it at scale. We’re delivering quite a capacity every month from the Shreveport campus. So we'll expand this into
Canada andwewill continue to do that as a new business and new projects unfold. And in this particular case, we are doing a little
bit more than just delivering modules. We are fitting the module in place onto the data center. We are commissioning these, and
wearepassing into the level of system integrationdesign that expandsour capability set andpreparesus for thenextproject award.

Neil Mehta - Goldman Sachs Group Inc - Analyst
Thank you.

Operator
Arun Jayaram, JPMorgan.

Arun Jayaram - JPMorgan Chase & Co - Analyst
Yes, Olivier, goodmorning. I was wondering if you could talk a little bit more about your Middle East pipeline, we've seen a number
of, call it, tender announcements from some of your OFS peers in Saudi Arabia and Iraq. And I was wondering if you could just talk
a little bit about yourpipelineof potential opportunities andmaybe just general relativepositioning in light of someof theseawards.

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
No, we feel very good about our position in Middle East. We have -- first, we have built quite a backlog of contracts in the last 18
months. The Mutriba award, including some awards in Saudi, Iraq, and UAE that we -- and in Kuwait that we're executing and part
of our backlog, andwe feel very good about those wins and those contract awards. Andwe believe that we havemaintained, if not
reinforced, in most of the countries our market position.

And you should expectmore awards to be coming in the comingweeks or comingmonths that will solidify ourmarket position. So
again, we are proud of what we are delivering to our customers in the Middle East. We have a lot of fit-for-basin capabilities that
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are in place that are recognized. We have a pretty large integration capability set in Saudi Aramco, in Saudi and in other, including
Kuwait or in Iraq that I think we're leveraging.

And we are more and more successful with our Digital capability in the region and the current recovery of Middle East is calling
upon our production and recovery capability, well intervention, chemistry, and production solution that we can fit for themarket.
So we're very pleased and you see the size of our -- and the scale of our business today, and we're not concerned about leaving
behind an opportunity, andwewill have a nice growth in the second half of this year as we have guided, andwe expect this to only
expand into 2027.

Arun Jayaram - JPMorgan Chase & Co - Analyst
Got it. Andmy follow-up, offshore clearly a themewith this print. Olivier, I was wonderingmaybe you could give us a little bit of an
update on the OneSubsea JV. We did notice quite a number of awards this quarter. You mentioned the $9 billion order ambitions.

How is SLB evolving your product and solutions capabilities within the JV? I'd love to hear more about that.

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
No, I think we're indeed very happy with the momentum that we are seeing in OneSubsea JV. I think we are benefiting from the
portfoliowehave. I think the portfolio that includes nowwhatweneeded to expand to behaving amore complete portfolio of trees
andmanifolds andumbilicals as you have seen that I think that complementswhatweused to have inOneSubsea before. So I think
we have a more comprehensive portfolio that addresses all the basins and that makes us competitive in all the basins, and that
have fit solution for all the water conditions and all the geology and all the characteristics of the fluids, gas or oil assets that we are
addressing.

In addition, I thinkwecontinue to see significantmomentum inourprocessing solution, andwehave seen some recently announced
award on the boosting solution. We continue to work with customers in the domain of production and recovery to link the future
recovery capability of their reserve with processing -- subsea processing capability that we have that are unique. So we continue
to develop processing to differentiate. We continue develop Digital capabilities, and we continue to standardize and modularize
our solution to make it more effective for deployment and to bemore competitive into the tree-and-manifold solutions.

So again, we are successful across different basins in Africa, in Asia, in Latin America, while continuing to build on our legacy Gulf
of America and the North Sea. And you have seen that we have also strategically entered into alliance with Equinor and with BP,
particularly, to develop and to work side by side early -- an early FEED and design to optimize the subsea architecture to leverage
long-termsolution thatwe foresee, couldunlockmoreeconomics for the customerand topositionourselves for life-of-field solution.

Life-of-field solution is the last part where we are investing to find a solution to intervene those wells and done some acquisition
in that sense. And also continue to work with partners like Subsea7 to provide end-to-end allowance solution for development or
for intervention going forward. So very pleased with progress and certainly at the right time in this deep water cycle rebound.

Arun Jayaram - JPMorgan Chase & Co - Analyst
Great. Thank you.

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
Thank you.
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Operator
Derek Podhaizer, Piper Sandler.

Derek Podhaizer - Piper Jaffray Inc - Senior Research Analyst
Hey, goodmorning. Iwanted toaskabout yourmarginoutlook in thecore,OneSubsea,ChampionXsomeof the synergypull-through
there, Well Construction held up really well. just thinking about this marginmomentum as you head into 2027 off that 24% EBITDA
margin that youstated for your expectation for fourthquarter this year. Somaybe just talk towards thecoreas far as themomentum
you're seeing into next year.

Stephane Biguet - SLB NV - Chief Financial Officer, Executive Vice President
So on theOneSubsea side, if you remember, we had a few transitory issues and start-up costs in the first quarter and the goodnews
is that the margins increased in the second quarter. This is why you see Production Systems increasing margins as well. So, in the
second half, OneSubsea will continue to increasemargin as well. So it's a gradual increase throughout the quarter for OneSubsea.

You mentioned ChampionX as well. And as Olivier indicated, we are quite happy to see quarter after quarter ChampionX margins
continuing to increase despite some inflationary pressure we have on chemicals, butmostly come from theMiddle East conflict by
the way.

But regardless, because synergies are unfolding, we continue to see ChampionX margins increasing. And Well Construction, yes,
through despite the severe disruption in the Middle East, they managed to hold the margins flat because we had -- we had a good
mix of activities in Latin America and North America.

So you put all this together, you, of course, will have end-of-year sales in Digital as well. Digital is always recording the best quarter
margins in the fourth quarter. So that'swhatwill get us to thismore or less the same level inQ4 aswewere inQ4of last year, around
24%.

Derek Podhaizer - Piper Jaffray Inc - Senior Research Analyst
Got it. Great. That's helpful. And then maybe sticking on Digital a very solid quarter. Growth across all four of your subsegments
understand exploration can be a little lumpy for the year, but clear adoption and momentum across the other three segments as
this dynamic you really laid out for us at the recent Digital Day.

Maybe if you could talk to us about some of your recent wins and really the primary drivers behind that growth and how you see
adoption evolving over time?

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
I think you have seen in the in the prepared remarks and reiteratingwhat we have highlighted during the Digital Market Day. I think
DigitalOperationsandAIwill be thekey leverof growthanddynamicandadoption in themarket. But in addition to this, ourplatform
approach from Delfi to Lumi to Agora, which is our edge platform, and Tela, which is our AI platform. I think combining to give us
the -- I would say, the comprehensive differentiated offering that I think is attracting market award.

And I think you have seen the diversity ofwhat you have announced across the different geographies, across the different customer
landscape, and we expect this to continue because we see track record. We see -- we can help customers create value through
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Digital solutions, be it in theplanning cycle or abe it in operation, partly in drillingoperation,weare seeing a lot of success adoption
of autonomous or automated solution drilling, andwe're starting to unlock the value and production solution by establishing new
autonomous solutions that can unlock. Andwe do that with a customer actually in Middle East, andwe are expanding this in other
regions. So all across Digital approach and AI, we shape the future of adoption, but it is built on our platform, it's a built on our
domain, our partnership and our global scale.

Derek Podhaizer - Piper Jaffray Inc - Senior Research Analyst
Great. Thank you for all the comments. I'll turn it back.

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
Thank you.

Operator
Keith Mackey, RBC.

Keith Mackey - RBC Capital Markets Inc - Analyst
Hey, thanks, and good morning. We've been hearing more about conversations happening in Venezuela. You also announced a
framework agreement with PDVSA recently. Can you just discuss how that agreement is important to growing your business in
Venezuela and just what is happening there more broadly? And when you think that it could be -- start to become a little bit more
of a major contributor? .

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
I think first, I wanted to give a word to the discussion in Venezuela. Unfortunately, a fewweeks back, there was an earthquake that
really shocked thewhole country. And I think this is still a country under recovery. And I think -- first, I think aword thewhole industry
there and to the whole country as we witnessed this and it’s a tragic incident.

Nowwehavebeen, Iwould say, for the last twoyears,workingalready in country, scalingour source, scalingour capability,working
under an OFAC license with an IOC, Chevron, and I think having a large scope of -- to support them, and you have used this to
continue to develop our capabilities, continue to prepare for the recovery and to work at by side of the new entrants that are
preparing a re-entry at scale into the country.

So this year, it means that we are securing contracts. We are securing work scope with international companies that are -- that
either were there or that are reinforcing their position in country, and we are accompanying them into preparing and planning
mobilizing resources as we speak with significant setup that will happen in the next few months to give us a significant exit rate
that will enter 2027 withmultiple customers andmultiple contracts that will shape 2027 in a significant growth curve compared to
where we were in '25 and where we are in '26.

So as a reminder, I think we used to have more than 3,000 people. At a peak we used to generate more than visibly more than $1
billion in this country. Difficult to say when we will reach or will we reach this level, but it's clear that having the dynamic of
reinvestment under certain right condition will support high growth, and we have positioned ourselves very well and we already
are securing the contract and the additional work scope beyond what we have done for the last 2 years to scale in '26 H2 and to
scale in '27.
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Keith Mackey - RBC Capital Markets Inc - Analyst
Okay. I appreciate the comments there. And justmaybe steppingback a little bit on the FID comment. So 30% increase in long-cycle
FIDs and bodes well for 2027. Can you just comment generally on the revenue conversion to SLB of FIDs of this nature?

Does it generally lead to multi years of growth? And what is the time lag between an FID and sort of when your revenue off that
might peak?

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
The only good answer to this is it depends. I think depending on the FID, depending on the deepwater contract, depending on the
position we earn on that FID. I think between any FID and the first well drilled, I think there is typically at least 12months. And FID,
typically this year, these days, two to three years as a minimum, if not three to five years, depending on number of wells, number
of subsea trees and the more phases of those projects.

So between contract award and first revenue a few quarters and then the duration of any of this FID deepwater is typically to the
order of two or three years as a minimum. And typically, the coming phases as the customer are prudent in the way they plan and
scale this large deepwater investments. And hence, these deepwater go through 2 or 3 phases typically that last in excess of 5 to 6
years and hence create momentum for the years to come. So that's where it is.

Keith Mackey - RBC Capital Markets Inc - Analyst
Perfect. Yes. It sounds like we're setting up for a multiyear up cycle offshore .Thanks for the color. Appreciate it.

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
Thank you.

Operator
Saurabh Pant, Bank of America.

Saurabh Pant - Bofa Merrill Lynch Asset Holdings Inc - Analyst
Hi. Good afternoon, Olivier.

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
Goodmorning.

Saurabh Pant - Bofa Merrill Lynch Asset Holdings Inc - Analyst
Olivier, I want to touch on theMiddle East a little bit. It's kind of a 2-part question, but these are some of the recent themes that we
have been leaving the first part, is on the pricing dynamics in the Middle East. There was a little bit of noise around some LSTK
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contracts being awarded that's a pretty oldmature businessmodel in the country, right? Butmaybe just talk to the broader pricing
dynamics in the Middle East that you're seeing.

And then the other part of the question is around the logistics disruption and the cost inflation that we saw early in the conflict, but
it sounds like thingsmightbegettinga little better as you learn to livewith it, you soughtout your supply chainor everything rewires
and your costs start to moderate a little bit. But maybe if you can touch on those 2 points, pricing dynamic and then just the cost
setup and if that's improving as we go forward?

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
Yes. Indeed, and building on your second part of the question first, I think indeed, we are learning how to adjust, as I said in my
prepared remarks, the logistics and the supply and localize the local supply differently to prevent -- to avoid some of the excessive
costs and the same to continue to operate and provide business continuity and efficiency into the scalable solutions that we apply
as wemobilize back within the country. So this is -- this will fade away. And as regard to recover, we'll put this part, and I think will
have an impact will gradually remove this impact.

Now from the pricing, pricing has been generally speaking, globally a headwind in 2026, and partly in large competitive tenders be
it in integration, in stimulation and subsea has been something that has beenwith us -- now themarket is tightening as themarket
is starting to normalize for additional growth in national capacity naturally and gradually, the outlookwill improve as capacity will
tighten, and then we expect this to be something that will say being a headwind as we go forward in 2027 and beyond.

Saurabh Pant - Bofa Merrill Lynch Asset Holdings Inc - Analyst
Fantastic Olivier. That's good color. I want to just switch gears a little bit towards your Data Center Solutions business. Just on the
point youmade about widening your scope trying to capture a bigger portion of the pie. You noted for the Canada data center, you
wouldbedoingengineeringanddesignandthenwethink thermalmanagement,decarbonizedpowerwill come lateron.Butmaybe
just give us some context on what portion of the pie of the overall data center spending is addressable for SLB right now?

And where do you think that can go? And how can you capture that organically versus inorganically?

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
I think it's -- I don't -- I don't thinkwe'll have time to go into the detail and to explain this in -- that can address your question. I think
the simplest way to answer this is that we have the confidence that they would exit rate and continue to grow organically to the
diversity of the hyperscaler, the solution and the scope expansion including international between Asia and Canada and the US to
support an exit rate thatwill exceed $2billion by the endof this year -- aroundnext year. So that is, in essence, giving us a significant
growth. And I think the time is -- I don't want to -- the time will continue to grow, obviously, as we expand the scope, but the sky is
the limit at the moment and our growth rate.

Saurabh Pant - Bofa Merrill Lynch Asset Holdings Inc - Analyst
Right. Okay. Fantastic, Olivier. I'll turn it back.

Thank you.
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Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
Thank you.

Operator
Marc Bianchi, TD Cowen

Marc Bianchi - Cowen and Company LLC - Analyst
Thank you verymuch. [Sorry, you caughtme finishing up] (corrected by company after the call) the question that I had. Butmaybe,
Olivier, you could talk a little bit more on the point to get to the $2 billion run rate. Howmuch of that currently sits in backlog? And
howmuch do you need to go get? Andmaybe you could talk a little bit more about the pipeline of opportunities, maybe howmany
different projects you're looking at?

Does it include other parts of the equation besides the cooling that you're talking about?

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
First, to keep it simple. I think the backlog is already in place to support this $2 billion ormore. So that gives us opportunity to chase
for more and to perform our future and to hire and to develop our scope from design to expanding our capability set and to try to
participate to design and start to expand as well. So, no, it's already in the pipeline that is the reason why we feel confident to
announce it. Now we will continue to build we'll continue to explore.

We continue to work with the different customers we have secured in the last six to nine months to explore how we can develop
this further, how we can add value and not only scale in manufacturing on but also scale into the product and the technology
offering that can help optimize the performance of those data centers and expand beyond the inside of the data center and start
to touch the cooling loop, full optimization aswell as touch into the power -- the carbon as power provision for someof the centers.
So that's the combination of expansion that we are looking in that will go beyond the $2 billion level I just mentioned.

Marc Bianchi - Cowen and Company LLC - Analyst
Yes, very good. Thank you, Olivier. I'll leave it there.

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
Thank you very much. Thank you, Marc.

Operator
I will now turn the call over to SLB for closing comments.

Olivier Le Peuch - SLB NV - Chief Executive Officer, Director
Thank you. Ladies and gentlemen, as we conclude today’s call, I would like to leave you with the following reflections. First, the
market is beginning toexhibit the characteristicsof anupcycle. Theneed to replenish inventories, diversify supply, developdomestic
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resources and rebuild spare capacity is supporting increased customer investment across both short-and long-cyclemarkets. This
will drive higher activity with deepwater, in particular, expected to accelerate into 2027.

Combined with the increased activity that will be required to restore production capacity in the Middle East as conditions allow,
these dynamics create a compelling outlook for our Core business.

Second, we continue to capture exciting growth beyond the Core. Our Digital and AI solutions are becoming increasingly critical to
our customers’ operations, while Data Center Solutions is expanding our reach into critical infrastructure for the AI economy.

Bothbusinessesaregainingmomentum,extendingour capabilities intonewmarkets, andcreatingadditional avenues for long-term
growth.

And third, we are well positioned to capture the opportunities ahead. Our leadership in international and deepwater, combined
with our expanded capabilities in production and recovery, align SLB with where our customers are directing investment. And as
the cycle strengthens, we expect this position to translate into differentiated growth and performance.

With this, I will conclude today’s call. Thank you all for joining.

Operator
This concludes today's conference call. You may now disconnect.
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